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Labat Africa continues to drive its operations to extract maximum value for 
its shareholders. Through the repositioning of Labat as a level 2 B-BBEE fully 
compliant company operating in a climate where there is increased pressure 
for companies in all industries to comply with the BEE framework instituted 
by National Government, Labat sees the immediate opportunity to become a 
major player of “Real Economic Transformation”.

Brian Van Rooyen 
CEO

–
MESSAGE FROM 
THE CEO

Brian Van Rooyen 
CEO
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Labat Africa Limited (“Labat” or ”Labat Africa”) is a local 
black owned and managed Investment Holding Company, 
listed on the Venture Capital Market of the Johannesburg 
Stock Exchange (“JSE”). Labat was founded and 
incorporated in 1995 by Brian van Rooyen and Victor Labat 
and listed on the JSE in 1999 as one of the first listed BEE 
companies. Labat has been a major Government contractor 
providing consulting and related services since 1995. Labat 
has since inception successfully implemented many high 
profile Government assignments.

Through the repositioning of Labat as a level 2 B-BBEE 
fully compliant company operating in a climate where 
there is increased pressure for companies in all industries 
to comply with the BEE framework instituted by National 
Government, Labat has seized the opportunity to become 
a major force for economic transformation.

Labat’s focus is the creation of a major BEE group with 
partners from various market sectors. Furthermore we have 
acquired several targets as operational partnerships. A key 
focus of the Labat strategy is growth-by-acquisition, and we 
have developed a BEE model which targets specific sectors 
where companies and clients alike are under pressure to 
conform to the mandated BEE requirements.

Labat has identified that there is a tremendous opportunity 
in the current market climate with companies that are 
un-empowered, and which need BEE partners in order 
to access more opportunities, as well as funding. Labat is 
perfectly positioned to take on these partnerships as we 
have developed a low-risk strategy to win and retain market 
share through the creation of an alternative BEE network 
that will be geared to compete with existing conglomerates.

SECTION 01

INTRODUCTION

ABOUT US
01
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David O’ Neill 

Executive Director

David is a Chartered Accountant with over 30 years of commercial 
experience gained internationally in a variety of industries 
both in the financial field and in general management. Prior to 
joining Labat, David served as a Consulting Director for a large 
Management Consulting practice where he engaged in a variety 
of investigations and consulting assignments. 

Rowena Majiedt
Independent Non-Executive Chairperson

Rowena is a member of Electus Training and Development 
CC (a Training and Skills Development Corporation), 
Deputy Chairperson of NCEDA (Northern Cape Economic 
Development Agency), and the owner of MacDougall Lodge (an 
accommodation establishment) situated in Kimberley. Rowena 
is also a shareholder in Goldfields’ South Deep Mine through 
a Women’s’ Empowerment group. From 2002 to 2009,Rowena 
was the only female director of Ekapa Mining, and was also the 
HR Manager, for 350 employees, at Ekapa Mining from 2003 to 
2005.

Beverley Anne Penny
Independent Non-Executive Director

Beverly is an admitted attorney and registered master tax 
practitioner. She obtained her BA Degree majoring in Law and 
Political Science at the University of Witwatersrand, B. Proc and 
LLB Degrees at UNISA as well a Higher Diploma in Tax Law at 
the University of Johannesburg. She brings wealth of legal and 
tax experience to the Board and Audit and Risk Committee.

Rustum Mohamed
Independent Non-Executive Director

Rustum has had over 30 years business experience as a director, 
Marketer and Business Development manager for a variety of 
prestigious organisations, including, Investment South Africa, 
Wesgro and The Eastern Cape Development Corporation.

Brian Van Rooyen 
CEO

Brian is a practising member of the Institute of Certified 
Public Accountants in South Africa. He has more than 25 
years of business experience and during this time he held 
various positions in industry including directorships of SBDC, 
Italtile, World Rugby Limited; SANZAR Limited; SAFDICO(SA) 
SAFDICO(Botswana),SA Rugby; Leeuw Mining, Gauteng Cricket 
Board as well as a number of positions within the Labat Group 
of Companies.

Tebogo Mogapi 
COO

Tebogo has over 30 years of extensive commercial experience 
at the helm of major corporations. He has held various 
positions in industry including CEO of MTN Swaziland, CEO of 
MTN Liberia and has headed up the special projects division in 
the MTN group. He possess a wealth of general management 
experience and skills developed over a period of more than 30 
years working with some of the best companies in Africa and 
internationally. Tebogo will join the Labat Listed Company as 
an executive Director 

Gorden Walters 
CFO

Gorden is a seasoned business professional with over 27 years 
of extensive experience in a corporate and project finance 
environment.  He has held various senior executive and board 
roles, including 17 years of those in the energy sector. He spent 
over 9 years, including 5 years as the Group CFO for the leading 
power utility company in Namibia. He has been instrumental in 
the listing of a company on the Africa Board of JSE in 2009. He 
is a qualified Accountant and currently the CFO of Force Fuel, 
and has various board memberships both in South Africa and 
Namibia. 

BOARD OF 
DIRECTORS
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ENERGY ICT
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(PTY) LTD

LABAT BULK  
LOGISTICS  
(PTY) LTD Knuckle Genetics 

Pac-Con  
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Labat Hemp  
processing

Cannabis Wellness  
Warehouse

SWITCH2AUTOGAS  
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RMT  
(PTY) LTD

GROUP 
STRUCTURE
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ENERGY

FORCE FUEL
02

Force Fuel is a Subsidiary of Labat Africa Holdings, 
a listed entity on the Johannesburg Stock Exchange

Force Fuel is a majority black owned and managed 
company with more than 50% black women 
ownership and specializes in the sales and 
distribution of bulk fuel products.

Diesel, petroleum and illuminating paraffin may be 
ordered through Force Fuel and these products will 
be delivered to your premises.

Our deliveries are currently confined within and 
around the province of Gauteng, with immediate 
plans to expand into areas within 180 kilometer 
radius. Fuel transportation is facilitated by an 
extensive fleet of tanker trucks and there is no upper 
limit on quantities.

We Supply From 200L To 40 000L  
In A Single Delivery

We operate our own storage facility in excess of 
1million liters, including installed capacity off site. 
These facilities are permanently replenished with 
fuel loaded exclusively at major fuel refineries. As we 
keep a constant stock level, we are able to service 
our clients almost immediately and are proud to 
maintain the shortest order lead times possible in 
the industry.

Service superiority is a goal at Force Fuel and we 
strive to satisfy our customers along all dimensions 
of fuel delivery.

Any person or business that uses diesel, petrol and/
or paraffin in bulk is a prospective client of ours.

–
We partner with the leading fuel suppliers across the African 
continent:

SUPPLIERS

www.forcefuel.co.za

SECTION 02

LABAT ENERGY
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ENERGY

AUTOGAS
02

Autogas is a blend of Butane and Propane and is the 
cleanest fossil fuel available making it the third fuel 
of choice around the world.

Autogas is the name used for (LPG) Liquid Petroleum 
Gas/ (CNG) Compressed Natural Gas when used as 
an automotive fuel. The refineries in South Africa 
produce a high quality LPG when compared to many 
other parts of the world.

When used in vehicles Autogas has impressive 
performance level comparable to normal ULP fuels 
available whilst offering several benefits and savings 
on petrol engines.

Autogas was established in 2011. The company 
provides auto gas (an alternative to petrol and diesel) 
for both heavy duty and light vehicles. Vehicles are 
fitted with both petrol and LPG/CNG cylinders and 
the company has conversion workshop and filling 
station in Durban. 

Further the company has partnered with Landirenzo; 
(www.landi.it) an Italian company that is a world 
leader is the field of Automotive LPG and CNG to 
brining a cheaper alternative fuel solutions to the 
South African market.

www.autogassa.co.za

SECTION 02

LABAT ENERGY
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SAMES
03

ICT

–
SAMES, through its Integrated Circuit Design 
Centre (ICDC), specialises in the design and 
testing of high- performance analogue and 
mixed-signal integrated circuits. ICDC has 
integrated its operations with the original 
design, marketing and test functions of 
SAMES, and it supports and manufactures 
SAMES products. For more than 25 years, 
SAMES was the only commercial semi-
conductor manufacturing facility in Africa, and 
has consistently improved the performance 
of its products by introducing value-added 
features and reduced pricing in a bid to remain 
competitive in international markets.

SAMES markets its products in every part of 
the world through a well-established network 
of agents and distributors. The company 
occupies a dominant position in certain 
global market segments. The company is ISO 
9001 certified and offers proprietary products 
in a number of market segments, customer-
specific integrated circuits (CSICs) and 
foundry services.

SECTION 03

LABAT ICT
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ICT

–
RealCam
RealCam trading as Remote Mobile Technologies (RMT) 
is a niche provider of mobile surveillance and tracking 
solutions which is aimed at the transport, logistics, and 
fleet as well as at the relevant vehicle and passenger 
markets. RealCam currently operates from Harrismith 
with presence in Johannesburg, Durban and Cape 
Town.  The business currently has a customer base of 
280 companies with 2800 tracking units installed in 
vehicles in South Africa.

The company offers various products which have been 
developed to maximize fleet control, video recording, 
live video as well as tracking and other ancillary security 
features putting the fleet owner in control of their assets 
at all times. The RealCam Mobile video Surveillance and 
vehicle tracking Unit is both a static recording as well as 
live viewing system installed to customer requirements. 
This allows, you the customer, to have the ability to 
view the activities of your vehicles and assets at any 
time with the added comfort of having these activities 
recorded on a 24/7 basis for review at any time in the 
future.

The RealCam unit offers you the opportunity to login 
and view live vehicle tracking and video feed from 
any device. The devices use data to transmit signals 
and live feeds. Using this modern technology, we have 
made it possible for you to login and view live camera 
feed or any vehicle activity from anywhere using your 
computer, laptop, smartphone or tablet. Just another 
way for you to stay ahead of the game.

SECTION 03

LABAT ICT

 RMT 
03
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LABAT 
CANNABIS

04

–
The proposed business model covers the entire value 
chain – from planting the seeds to retail. The plan is 
to grow our own brand of Knuckle Genetics (a high 
THC content) for supply to international markets, we 
will also use these strains to extract THC and CBD oils 
and purify these raw materials to world class Active 
Pharmaceutical Ingredients – these products will 
have worldwide Regulatory Approvals. We will also 
procure Industrial Hemp from the local emerging 
Industrial hemp farmers in SA for processing at 
our own facility using high tech equipment from 
Canada. The processing will provide a stream of 
raw materials, including Hemp Seed oil for the Food 
Market, the flower buds for the extraction of CBD oil 
for the Complementary medicines market, Fiber for 
the Plastics and Fabric market and the waste product 
will be supplied to the brick manufacturing market. 
The company will also hold all its intellectual 
property in a separate business entity.

SECTION 04

LABAT CANNABIS
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–
It is Labat Cannabis SA endeavor to grow the best quality 
Cannabis (Marijuana) for export to the Canadian and EU 
markets. The company has acquired a cannabis genetics 
business called Knuckle Genetics, mainly to ensure immediate 
entry into this highly lubricative market and to ensure short 
term and sustainable revenues. 

The owner and Master Grower of Knuckle Genetics has 15 
years’ experience and has a strain that will deliver on our 
promise of a high THC content - this is what stimulates the 
short-term revenues of the business. Labat acquired a permit 
to grow cannabis in the Kingdom Lesotho and this will be 
the site for the company’s first Greenhouse infrastructure. At 
4000m² the facility should conservatively produce in the region 
of 250 grams per square meter per harvest (industry average is 
380 grams per m²)– we expect to harvest 4 times per year. The 
average wholesale spot price for Cannabis with THC content 
between 18-25% is in the region of US$ 5/gram. The higher the 
THC content, the higher the price. 

The Knuckle Genetics strain can produce an average of 27% 
and up to 30% THC which will ensure significant interest and 
premium pricing. However, for the purpose of prudent planning 
and budgeting Labat will assume the lower THC content and 
the lower than average yields and selling price. The reason 
for this relates to the fact that the facility is new and will have 
teething problems and the lead-time from today to the actual 
production timeline is 8 months. Price depreciation may occur 
although the graphics suggest otherwise.

It is the endeavour of Labat Hemp Processing Plant to support 
the new emerging farmers with value added services like 
Decorticating Processing Plant to ensure significant value is 
added to the farmers’ produce. There is a growing market for 
Hemp Stalks but a thriving and value adding market for Hemp 
Fibre and Hemp Hurds. Labat will extract the CBD oil for internal 
use (purification) and the remaining Fibre and Hurds will be 
returned to the farmer for value added sales to the plastics and 
textile industry.

LABAT  
CANNABIS

04

–
The Hurds and fibre can be sold to the Plastics and Textiles 
industries at significantly higher selling prices. Here too. Labat 
Hemp Plastics (medium term plan) will be the ideal customer 
and a sustainable end customer for the farmers. Each motor 
vehicle built today contains up to 45kg of Hemp Plastic 
products and most of these plastic products are imported into 
SA now. Labat will develope a co-operative group which will 
include the motor vehicle industry, the emerging hemp farmers 
and industry experts to accelerate the creation of a Hemp 
Plastics Industry in SA. This group will benefit off the significant 
commercial opportunities which this industry can bring to the 
SA economy and the Labat business plan. 

Labat will not be active in growing Hemp at all - the company 
will however be a m major consumer of Industrial Hemp 
as feedstock for the Pharmaceutical and Complementary 
medicines business unit.

The Labat Cannabis Wellness Warehouse will be the Walmart 
of all cannabis related products. Any product related to 
Cannabis, within the legal constraints will be traded with at 
the warehouse. The warehouse will be open to the public 
during normal business hours but could operate on a 24/7 
policy should the need arise. We are passionate about medical 
cannabis and its benefits, and we are committed to sharing this 
with our customers.

SECTION 04

LABAT CANNABIS
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LABAT  
BULK LOGISTICS

05

–
Labat Logistics was established as a division of 
Labat Africa Limited in August 2016. The launch was 
exceedingly successful, with offtake contracts from 
Sasol and Glencore. The company transports all bulk 
commodities including Chrome, Maize, Coal, Mill 
scale and Manganese, and

Labat Logistics has two operational divisions, 
namely Bulk Fleet Solutions, which comprises its 
own fleet of 10 vehicles, and operates through the 
use of sub-contractors and the establishment of 
joint venture partnerships, with companies which 
dedicate their fleets for Labat’s operational use. It 
provides physical vehicles and trailers to one anchor 
client, and our Logistics Brokerage Services Division, 
which works with strategic partners to offer logistics 
brokering solutions to a broad spectrum of clients 
both within South Africa and the SADC region.

The business model we employ here has resulted 
in increased capacity, with the vehicle fleet of more 
than 100 side-tipper interlinks. Some of Labat 
Logistics’ key clients and its network of truckers, 
include Samancor, Glencore, Sasol Chemicals, 
Mogale Alloys and Traxxys.  More recently, our client-
base has expanded, and includes BHP Billiton and 
other blue-chip companies.

SECTION 05

LABAT LOGISTICS
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LABAT  
STRATEGIC 

 INVESTMENTS

06

–
Labat’s focus will be the creation of a major new BEE 
group with partners from various market sectors. 
Furthermore we have identified several acquisition 
targets as well as operational partnerships to 
extract maximum value for Labat. A key focus of 
the Labat strategy is growth by acquisition and we 
have developed a BEE model that targets specific 
sectors where companies and clients alike are 
under pressure to conform to the mandated BEE 
requirements.

Labat has identified that there is a massive 
opportunity in the current market climate with 
companies that are un-empowered, they need BEE 
partners to access more opportunities as well as 
funding. Labat is the perfect partner as we have 
developed a low risk strategy to win and retain 
market share through the creation of an alternative 
black controlled network that will be geared to 
compete the conglomerates.

Labat has a clearly defined an investment strategy 
and investment criteria that will drive the success of 

“Real Economic Transformation”

INVESTMENTS

SECTION 06

LABAT STRATEGIC  
INVESTMENTS

The LABAT AFRICA Company Profile

15 // 17



WEBSITE  
WWW.LABAT.CO.ZA

07

–
Sponsor / Company Secretary

–
Corporate Bankers

–
Transfer Secretary

–
Auditors

–
Corporate Attorneys

SECTION 07

CORPORATE INFORMATION
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CONTACT
Tel: (011) 675 6841

Fax: (011) 675 1019

Website: www.labat.co.za

E-mail: labatafrica@mwebbiz.co.za

23 Kroton Avenue

Weltevreden Park, 1709

Private Bag X09-248, Weltevreden Park, 1715


